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This brochure provides information about the qualifications and business practices of First 
Trust Investment Solutions L.P. If you have any questions about the contents of this brochure, 
please contact us at (239) 219-0550. The information in this brochure has not been approved 
or verified by the United States Securities and Exchange Commission or by any state securities 
authority. 

First Trust Investment Solutions L.P. is a registered investment adviser. Registration with the 
United States Securities and Exchange Commission does not imply a certain level of skill or 
training. Additional information about First Trust Investment Solutions L.P. is available on the 
SEC’s website at www.adviserinfo.sec.gov.

http://www.ftsma.com/
http://www.adviserinfo.sec.gov/
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Item 2 Material Changes 

Form ADV Part 2A requires registered investment advisers to amend their brochure when 
information becomes materially inaccurate. If an adviser is filing an annual updating 
amendment and there are any material changes to an adviser’s disclosure brochure, the 
adviser is required to notify you and provide you with a description of the material changes. 

First Trust Investment Solutions L.P. is a newly registered investment adviser approved on 
September 29, 2023. The following is a summary of material changes since the initial 
registration: 

Item 4 – Removed the following investment strategies from the FTIS line-up: 

 First Trust Small Cap Core Strategy 
 First Trust Large Cap Opportunistic Value Strategy 

Item 4 – Removed Financial Planning Services as a service provided by FTIS. 

Item 6 – Revised to disclose FTIS receives performance-based fees from its Private Fund 
clients. 

Item 10 – Added affiliations relevant to James M. Dykas, Chief Financial Officer, and 
Christina Knierim, Senior Vice President and Controller. 

Item 11 – Revised description of Code of Ethics applicable to the firm’s supervised persons. 

Item 13 – Added description of account statements sent to clients by qualified custodians, as well 
as other reporting FTIS may provide to clients on a periodic basis. 

Item 14 – Revised description of client referrals FTIS receives from, and compensation paid 
to, its affiliated and/or unaffiliated solicitors. 
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Item 4 Advisory Business  

Firm Description and Principal Owner 

First Trust Investment Solutions L.P. (formerly Gyroscope Capital Management Group, LLC) 
(“FTIS”, “we”, “our”, “the Firm” etc.) offers various portfolio advisory services (“Advisory 
Services”). As an SEC registered investment adviser, FTIS specializes in separately-
managed accounts (“SMAs”) with option overlays for Custom Option Solutions, Tax-
Managed and Large Capitalization equity and ETF portfolios FTIS also operates a private 
fund which utilizes call option overlay and put purchases. FTIS is headquartered in Naples, 
Florida with an office in Wheaton, Illinois. 

On August 31, 2023, CW Gyroscope, LLC, Robert Carr and Anthony Cirillo, sold all 
outstanding membership interests in the Firm to First Trust Investment Solutions L.P., an 
Illinois limited partnership. The general partner of FTIS is The Charger Corporation 
(“Charger”). FTIS has one limited partner, Grace Partners of DuPage L.P. (“Grace”). The 
general partner of Grace is Charger. Grace has a number of limited partners. 

Effective August 31, 2023, Gyroscope Capital Management Group, LLC underwent a legal 
entity change and changed its name to First Trust Investment Solutions L.P. 

FTIS has partnerships with various independent broker/dealers to provide their Advisory Services 
and investing strategies to clients. Clients are provided an investment team with over 50 years of 
experience in the investment industry. The team meets weekly to review portfolios and discuss 
market strategies. Our approach to investing is to provide clients with quality investment advice 
utilizing our knowledge of the option market in seeking to enhance returns. 

Clients may impose restrictions regarding investing in certain securities or types of securities. 
Clients can inform the investment advisor of any restrictions by email, letter, or verbal instruction. 

Participation in Wrap Fee Programs 

SMAs are offered through programs operated by one or more RIAs, broker-dealers or other 
financial services firms (“Program Sponsors”) offering a package of financial services to 
participants (“Participants”) in the program (“Wrap Programs”) or in structures outside of Wrap 
Programs. In a Wrap Program, FTIS provides discretionary Advisory Services for a fee (“Advisory 
Fee” to Wrap Program Participants who select certain FTIS-advised investment strategies. 
Advisory agreements (“Advisory Agreements”) are entered into with Wrap Program Participants 
or Program Sponsors. When a Program Sponsor enters into an advisory agreement with FTIS to 
provide Advisory Services under one or more investment strategies to its Wrap Program 
Participants, it is referred to as a “single contract” relationship (“Single Contract”). When a Wrap 
Program Participant enters into an Advisory Agreement directly with FTIS to provide Advisory 
Services under one or more of its investment strategies, it is referred to as a “dual contract” (“Dual 
Contract”) relationship. Advisory Agreements in Single and Dual Contract relationships generally 
include the Advisory Fee paid to FTIS for its Advisory Services. These Advisory Agreements also 
include details regarding trade execution, custodian identification, proxy voting authority and 
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directed brokerage instructions, if any. Information regarding a Participant’s investment 
objectives, restrictions and investing experience, financial situation, time horizon, risk tolerance, 
and other information needed to determine if an investment strategy is suitable for investment by 
such Participant’s account (“Suitability Information”) is generally provided by the Program 
Sponsor at account opening and when changes occur. 

FTIS participates as a portfolio manager in certain WP sponsored by Envestnet Asset 
Management, Inc. and Janney Montgomery Scott. Please refer to the Form ADV Part 2A, 
Appendix 1 maintained and provided by the Program Sponsors to these Wrap Programs for 
additional information. Additional Wrap Programs may be added throughout the year. 

Types of Advisory Services 

Custom Options Solutions 

 Covered Call Transition Strategy 
o The Covered Call Transition Strategy provides a systematic way for clients with 

concentrated stock positions to diversify their holdings while setting time and price 
limits for the disposition of their stock. These limits allow the client to participate in 
stock gains and accrue up-front proceeds from the sale of call options. 

o FTIS establishes a customized plan for each client to deliver stock on a regular, 
disciplined basis using a ladder of covered calls at various strike prices and 
expirations. 

 Covered Call Income Strategy 
o The Covered Call Income Strategy provides an option overlay for a client’s 

concentrated stock or existing portfolio to generate call option premium income. 
o FTIS establishes a customized plan for each client to target a specific option premium 

target in line with upside participation expectations. 

 Cash-Secured Put Write Strategy 

o The Cash-Secured Put Write Strategy provides an income strategy for clients that 
may wish to own a basket of stocks but at prices lower than the current market. Put 
Options can be sold out-of-the-money and clients can receive option premium until 
the underlying stocks fall to a target price. 

o FTIS establishes a customized plan for each client to target a specific basket of 
stocks and expectations for option premium targets in line with buy-in levels for 
stock positions. 

 Hedging Strategies 
o Customized strategies for high net worth investors who are seeking to hedge 

exposure to a concentrated stock or market risk such as represented by an index 
such as the S&P 500. 

o Possible strategies include the purchase of puts, stock collars (zero- premium, 
credit, or debit), option spreads, Exchange Fund Replication, 
Covered Call Direct Indexing, etc. 
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o FTIS drafts an account-specific Investment Policy Statement based on the client’s 
needs and specific strategy desired. This proposal will determine how FTIS will 
proceed at settlement and maintain the strategy on an ongoing basis. 

Portfolio Strategies 

FTIS’s specialized SMA strategies can be classified into one of four categories; Premium Income, 
Tax Advantaged Equity, Long Only Equity or Target Income. Below is a list of available 
investment strategies under each category available to clients for investment as follows: 

Premium Income Strategies 

 First Trust Large Cap Core Premium Income Strategy 
o Our Large Cap Core Premium Income Strategy invests in the common stock of U.S.-

based companies or ADRs of non-U.S.-based companies. Individual stock positions 
that comprise the strategy are weighted according to the in- verse of their GICS 
sector-relative volatility and are typically rounded to the nearest 100 shares to 
ensure efficient option coverage. Security selection is based on a combination of 
discounted cash flow and implied volatility analyses. The strategy entails an active 
covered call option overlay that “writes” or “sells” short-dated call options on the 
stock positions to generate additional income and provides limited downside 
protection. The short call option discipline also incorporates sector-relative volatility. 
Positions with higher relative volatility target higher premium generation and lower 
upside potential while the opposite is true for those with lower relative volatility. 

 First Trust Large Cap Value Premium Income Strategy 
o Our Large Cap Value Premium Income Strategy invests in the common stock of large 

capitalization U.S. based companies or ADRs of a non-U.S. companies with a 
historical dividend above the average of the S&P 500 index component companies. 
We analyze a company’s historical earnings growth, stock price, and dividend 
performance over a five to ten-year period to evaluate the likelihood of a stock 
outperforming the S&P 500 Index over the next six to twelve months. The client 
receives added value from a Covered Call Option Overlay which works to enhance 
account income and provide limited downside price protection. Call options are sold on 
stocks, when available, for two to six-months starting at 5% above the current price. Our 
proprietary evaluation method of options helps determines which call options are used within 
our strategy.

 First Trust Large Cap Growth Premium Income Strategy 
o Our Large Cap Growth Premium Income Strategy Growth portfolio invests in the 

common stock of large capitalization U.S. based companies or ADRs of a non-U.S. 
company that we believe have higher than average growth potential as determined 
by an analysis of a company’s earnings growth, stock price performance over a five 
to ten-year period and the stock’s historical volatility. The client receives added 
value from a Covered Call Option Overlay which works to enhance account income 
and provides limited downside price protection. Call options are sold on stocks, 
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when available, for two to six- months starting at 5% above the current price. Our 
proprietary evaluation method of options helps determines which call options are 
used within our strategy. 

 First Trust Large Cap Sector Momentum Premium Income Strategy 
o Our Large Cap Sector Momentum Premium Income Strategy Optimal Weight 

portfolio invests in the 11 GICS sectors of the S&P 500 using ETFs. Using historical 
analysis, the strategy seeks to overweight/underweight each sector to provide 
outperformance to the S&P 500 Index. In addition, we opportunistically sell covered 
calls on the underlying ETFs to in seeking to generate additional income, provide 
limited downside protection, and reduce portfolio volatility. 

Tax Advantaged Equity Strategies 

 First Trust Global Core Strategy 
o This strategy seeks to maximize capital appreciation and income commensurate 

with the strategy’s global benchmark. The strategy invests in domestic and foreign 
equity securities based on fundamental research in accordance with FTIS’ macro-
economic and thematic views while being mindful of benchmark sector weights. 
Security selection is a mosaic approach which considers valuation, balance sheet 
strength, growth prospects, income, and other factors. 

 First Trust Large Cap Sector ETF Strategy 
o This strategy seeks to replicate the S&P 500 Index using U.S. Sector ETFs while 

also employing a systematic tax loss harvesting discipline. 
o First, the strategy purchases a portfolio of U.S. Sector ETFs (the “Equity Portfolio”) 

to replicates the current sector weights of the S&P 500 Index (“Sector Neutral”). The 
Equity Portfolio may be rebalanced periodically, with a scheduled rebalance back 
to Sector Neutral at least on an annual basis. 

o Second, the strategy will be monitored for potential tax-loss harvesting opportunities 
and replace existing U.S. Sector ETFs with a similar U.S. Sector ETF from a 
different ETF sponsor. The ETF switching approach will allow an account to 
maintain low tracking error to the S&P 500 Index, capture losses for potential tax 
alpha and limit the potential for ‘wash-sale’ by replacing with a new ETF for that 
exposure. 

Long Only Equity Strategies 

 First Trust Large Cap Low Volatility Strategy 
o Our Large Cap Low Volatility portfolio invests in the common stock of large 

capitalization U.S. based companies or ADRs of non-U.S. companies that display 
minimal 12-month volatility and a beta less than the market. Reduced volatility may 
limit the portfolio’s upside potential but we believe that the low down- capture ratio 
provides the opportunity for the portfolio to outperform over a long- term horizon. 
The Low Volatility portfolio is a buy and hold strategy that is reviewed and 
rebalanced quarterly for potential tax loss harvesting opportunities. 
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 First Trust SMID Cap Low Volatility Strategy 
o Our SMID Cap Low Volatility portfolio invests in the common stock of U.S. based 

companies or ADR of a non-U.S. companies with market capitalizations between 
$1 and $7 billion that display minimal 12-month volatility and a beta less than the 
market. Reduced volatility may limit the portfolio’s upside potential but the low down-
capture ratio should enable the portfolio to outperform over a long-term horizon. The 
Low Volatility portfolio is a buy and hold strategy that is reviewed and rebalanced 
quarterly for potential tax loss harvesting opportunities. 

Target Income Strategies 

 FT Vest Large Cap Sector ETF Target Income Strategy 
o FTIS has licensed the Target Income methodology from Vest Financial LLC. 
o Provides investors with a strategy that has a target income investment objective 

established on an annualized basis. This strategy seeks to replicate the S&P 500 
Index using U.S. Sector ETFs in addition to generating enhanced income by writing 
(selling) call options on broad-based index options. 

o First, the strategy purchases a portfolio of U.S. Sector ETFs (the “Equity Portfolio”) 
to replicate the current sector weights of the S&P 500 Index. The Equity Portfolio 
may be rebalanced periodically, with a scheduled rebalance back to sector neutral 
at least on an annual basis. 

o Second, the strategy will seek additional cash flow in the form of premiums from 
selling call options every Friday (the “Weekly Option Expiration Date”) based on a 
pre-established target income above the annualized dividend yield of the S&P 500 
Index. At the Weekly Option Expiration date, the previously sold call options will be 
closed out and the next series of weekly call options will be sold.

o Third, the Equity Portfolio will be monitored for potential tax-loss harvesting 
opportunities and replace existing U.S. Sector ETFs with a similar U.S. Sector ETF 
from a different ETF sponsor. The ETF switching approach will allow an account to 
maintain low tracking error to the S&P 500 Index, capture losses for potential tax 
alpha and limit the potential for ‘wash-sale’ by replacing with a new ETF for that 
exposure. 

 FT Vest Large Cap Equity Target Income Strategy 
o FTIS has licensed the Target Income methodology from Vest Financial LLC. 
o Provides investors with a strategy that has a target income investment objective 

established on an annualized basis. This strategy seeks to replicate the S&P 500 
Index through stocks while allowing for greater tax efficiency through tax loss 
harvesting in addition to generating enhanced income by writing (selling) call options 
on broad-based index options. 

o First, the strategy purchases a portfolio of securities seeking to replicate the S&P 
500 Index while allowing for greater tax efficiency and customization. The Equity 
Portfolio may be rebalanced periodically, with a scheduled rebalance back to sector 
neutral at least on an annual basis. 

o Second, the strategy will seek additional cash flow in the form of premiums from 
selling call options every Friday (the “Weekly Option Expiration Date”) based on a 
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pre-established target income above the annualized dividend yield of the S&P 500 
Index. At the Weekly Option Expiration date, the previously sold call options will be 
closed out and the next series of weekly call options will be sold. 

o Third, the Equity Portfolio will be monitored for potential tax-loss harvesting 
opportunities. The strategy will seek to maintain low tracking error to the S&P 500 
Index, while capturing losses for potential tax alpha. 

SMAs / Sub-Adviser Accounts 

FTIS’s Custom Options Solutions and Portfolio Strategies can also be accessed through 
SMA/sub-adviser programs. Under these programs, an adviser has a contract with its client to 
perform services as an investment manager and possibly custodian services. The adviser, in turn, 
establishes a contract with FTIS to provide Advisory Services to the adviser’s client. FTIS 
establishes a contract with the adviser on the client’s behalf. FTIS does from time-to-time establish 
other such relationships. The advisers/platforms that have contracted with FTIS include: 

Platforms: 

Platform Name 

Turnkey 
Asset 

Manager 
Platform 
(“TAMP” 

Separate 
Account 
Manager 
(“SMA” 
Sub-

Advisor 
Agreement

Separate 
Account 
Manager 
(“SMA” 
Dual 

Contract 

Model 
Manager

Mount Yale Investment Advisors  X  X X 

Envestnet Asset Management  X  X X 
Schwab Managed Account 

Marketplace X X 

Fidelity Separate Account Network X X 

RBC FLEX Net X X 

Sawtooth Solutions, LLC  X  X 

SmartX Advisory Services, LLC  X  X 

Vestmark Advisory Solutions, LLC  X  X 

LPL Financial Services X X X 

Sub-Advisor/Dual Contract: 

Advisory Firm Firm CRD 
Sub-Advisor 
Agreement 

Dual 
Contract 

Agreement 

Capital Wealth Advisors 158940 X 

Moors & Cabot Inc 594 X 

IA Network, LLC 319096 X 

Janney Montgomery Scott 463 X X 

Kayne Anderson Rudnick 104599 X 

Congress Wealth Management 310873 X 

Zuraw Financial 164527 X 
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Next Capital Management 110793 X 

Channel Wealth 323461 X 

Concentrum Wealth Management 167151 X 

Financial Enhancement Group 159017 X 

Prosperity Financial Group 145540 X 

Allen Capital Group 135879 X 

RMR Wealth Management 152266 X 

Francis Financial 128067 X 

Independent Financial Partners 125112 X 

Ferguson Shapiro, LLC 297555 X 

Claro Advisors LLC 160294 X 

Advisory Services Network 146051 X 

Harbour Investments, Inc. 19258 X 

Old Port Advisors 108228 X 

Private Wealth Asset Management 315819 X 

Enzi Wealth 315457 X 

Vaquero Private Wealth, Ltd 305266 X 

San Blas Securities, LLC 290605 X 

SB Advisory, LLC 154680 X 

Masso Torrence Wealth Management, Inc 311097 X 

Private Advisor Group, LLC 155216 X 

Cornerstone Wealth Management Group 313269 X 

Sanctuary Advisors, LLC 226606 X 

Redwood Private Wealth 312942 X 
Clearstead Advisors, LLC (Hartland & Co, 

LLC) 105674 X 

Falcon Wealth Planning, Inc 174092 X 

HBW Advisory Services LLC 143665 X 

Vivaldi Capital Management LP 160150 X 

FTIS acts as sub-advisor on these accounts and transactions are executed by FTIS as authorized 
by the program provider at their chosen custodian. 

Depending on client investment requirements or investment strategy, FTIS may engage one or 
more affiliated or unaffiliated third-party sub-advisers (“Sub-Advisers”) to manage portions of 
client assets if deemed in the best interest of a client, subject to the terms of the client’s Advisory 
Agreement, investment objectives and risk tolerance. FTIS will generally execute a Sub-Advisory 
Agreement with each Sub-Adviser. 

If deemed appropriate for a client’s investment strategy, FTIS may recommend an investment 
strategy managed by one of its affiliates such as First Trust Advisors L.P., First Trust Direct 
Indexing L.P., and Vest Financial LLC. First Trust Advisors L.P. is the Sub-Adviser for the First 
Trust Small-Cap Core and the Large Cap Opportunistic Value strategies. FTIS has licensed Vest 
Financial LLC’s target income methodology from Vest Financial LLC to manage the Target Income 
Strategies described above. 



11

Educational Seminars and Workshops 

FTIS does provide educational seminars and workshops for other financial professionals. Topics 
include, but are not limited to, financial advisor strategies, daily operations, and client 
management. FTIS’s seminars and workshops are educational in nature and do not involve the 
sale of insurance or investment products. 

Private Funds 

FTIS provides discretionary investment advisory services to the following private pooled 
investment vehicles (each a “Fund” or “Client” and collectively the “Funds” or the “Clients”): 

• The FTIS Enhanced Liquid Income Master Fund, LP, a Cayman Islands 
exempted limited partnership the (“FELI Master”), 

• The FTIS Enhanced Liquid Income Offshore Fund, LLC, an exempted company 
incorporated in the Cayman Islands with limited liability the (“FELI 
Offshore Feeder”) which acts as a designated feeder into the FELI Master, and 

• The FTIS Enhanced Liquid Income Fund, LP, a Delaware limited partnership the 
(“FELI Onshore Fund”), which acts as a designated feeder into the FELI Master, and 
together with the FELI Offshore Feeder and FELI Master, (the “FELI Funds”). 

The FTIS Enhanced Liquid Income Fund GP, LLC is the General Partner of FELI Master and FELI 
Onshore. The General Partner is Delaware a limited liability company. The Fund is managed in 
accordance with its own investment objective as set forth in the relevant governing and offering 
documents of the Fund (each, a “Governing Fund Document” and collectively, the “Governing Fund 
Documents”). Investment objectives are not tailored to any particular private fund investor (each, 
an "Investor" or “limited partner”). Interests in the Funds are only offered to certain “accredited 
investors” as defined in Rule 501 of Regulation D under the Securities Act of 1933 or “qualified 
purchasers” as defined in Section 2(a)(51) of the Investment Company Act. 

FTIS provides portfolio advisory and management services to the Funds based on the 
investment objectives of the Funds and not based on the criteria or investment objective of any 
individual Investor in the Funds. FTIS may launch additional funds in the future. 

FTIS may enter into side letters or other similar arrangements with certain Investors that have 
the effect of establishing rights under, supplementing or altering a Fund’s partnership agreement 
or an Investor’s subscription agreement. Such rights or alterations could be regarding economic 
terms, fee structures, excuse rights, information rights, and/or transfer rights. For the most part, 
any rights established, or any terms altered or supplemented will govern only the investment of 
the specific Investor and not the terms of a Fund as whole. Certain such additional rights but 
not all rights, terms or conditions may be elected by certain sizeable investors with “most 
favored nation” rights pursuant to a Fund’s limited partnership agreement. 
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Assets Under Management 

As of December 31, 2023, FTIS had $518,127,030 in customer assets under management, all 
of which are managed on a discretionary basis. 

Item 5 Fees and Compensation  

Direct Clients 

FTIS generally charges management fees according to the following schedules: 

Custom Options Solutions, Covered Call Strategies and Other Customized Investment 
Strategies 

Account Size Fee
Below $1,000,000 1.00%
$1,000,001-$2,500,000 0.65%
Above $2,500,001 0.50%

Premium Income and Target Income Strategies 

Account Size Fee
Below $1,000,000 1.00%
$1,000,001-$2,500,000 0.65%
Above $2,500,001 0.50%

Tax Advantaged Equity and Long Only Equity Strategies 

Account Size Fee
Below $1,000,000 0.65%
$1,000,001-$2,500,000 0.55%
Above $2,500,001 0.50%

The management fee specific to the First Trust Capital Strength Strategy is 0.55%. Fees charged 
for our asset management services are negotiable based on the type of client, the complexity of the 
client's situation, the composition of the client's account (i.e., equities versus mutual funds), the 
potential for additional account deposits, the relationship of the client with the investment adviser 
representative, and the total amount of assets under management for the client. Therefore, some 
clients will be charged fees lower than those reflected above. 

Financial planning services are included with the management fee of client accounts. FTIS does 
not charge additional expenses for financial planning. Lower fees for comparable services may 
be available from other sources. 



13

ERISA Disclosure for Retirement Planning 
When FTIS provides investment advice to you regarding your retirement plan account or 
individual retirement account, FTIS is a fiduciary within the meaning of Title I of the Employee 
Retirement Income Security Act and/or the Internal Revenue Code, as applicable, which are 
laws governing retirement accounts. The way FTIS makes money creates some conflicts with 
your interests, so FTIS operates under a special rule that requires FTIS to act in your best 
interest and not put our interest ahead of yours. 

Additional Fees and Expenses 

In connection with FTIS’s management of a client account, a client will incur fees and/or 
expenses separate from and in addition to FTIS’s Advisory Fee. The additional fees may include 
transaction charges and the fees/expenses charged by any custodian, subadvisor, mutual fund, 
ETF, SMA manager (and the manager’s platform manager, if any), limited partnership, or other 
advisor, transfer taxes, odd lot differentials, exchange fees, interest charges, ADR processing 
fees, and any charges, taxes or other fees mandated by any federal, state or other applicable 
law, retirement plan account fees (where applicable), margin interest, brokerage commissions, 
mark-ups or mark-downs and other transaction-related costs, electronic fund and wire fees, and 
any other fees that reasonably may be borne by a brokerage account. The client is responsible 
for all such fees and expenses. Please also refer to the "Brokerage Practices" section (Item 12) 
of this Form ADV for additional information. 

Fee Payment Schedule and Termination 

Advisory Fees are billed on a quarterly basis in advance. When an account is opened, the 
Advisory Fee is billed for the remainder of the quarter and is based on the month end value of 
the account in the month it is funded. Thereafter, the Advisory Fee is based on the market value 
of the account on the last business day at the end of the previous quarter and becomes due the 
first day of the new quarter. Unless otherwise agreed to by FTIS and the client, an Advisory 
Agreement will provide that FTIS’ Advisory Fee be deducted directly from the client’s account. 

Either party may terminate the Advisory Agreement at any time without penalty. Upon 
termination, the client will receive a refund for a pro-rated portion of the prepaid Advisory Fee. 
If a client chooses to terminate the Advisory Agreement within 5 business days of signing, the 
client will be entitled to a full refund of the Advisory Fee. 

SMAs 

FTIS charges an Advisory Fee as described in the tables above for SMAs unless negotiated 
differently with the platform manager or specific client. Advisory Fees are paid to FTIS when it 
acts as sub-advisor or SMA Manager to another investment adviser. 

Under these programs, an adviser has a contract with its client to perform services as an 
investment manager and possibly custodian services. The adviser, in turn, establishes a 
contract with FTIS to provide Advisory Services to the adviser’s client. FTIS establishes a 
contract with the adviser on the client’s behalf. FTIS does from time-to-time establish other such 
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relationships. A list of platforms and advisers is available under Item 4, SMAs/Sub-Advisor 
Agreements. 

For the Portfolio Strategies, and Covered Call Strategy, FTIS shall receive, on a quarterly basis 
in advance, an Advisory Fee equal to a percentage of the fair market value of the account as 
determined by the adviser. FTIS charges an Advisory Fee as specified in the fee tables above 
for SMAs unless negotiated differently with the platform manager or specific client. 

For the Custom Option Solutions strategy, FTIS shall receive, on a quarterly basis in advance, 
an Advisory Fee equal to a percentage of the sum of the fair market value (as determined by 
the adviser) of the assets in the Managed Accounts managed by FTIS, plus the value of assets 
in accounts custodied at other broker-dealers managed by FTIS (“Outside Assets”) as 
designated by the client (the “Total Account Value”). FTIS charges an Advisory Fee as specified 
in the tables above for SMAs unless negotiated differently with the platform manager or specific 
client. 

Total Account Value shall be calculated as the value of the Outside Assets as reflected on the 
account statements of the broker-dealer holding such assets, as applicable, plus the fair market 
value of the assets in the Separately Managed Account which includes the net value of option 
contracts, minus any margin debit incurred in the SMAs. For purposes of calculating the Total 
Account Value, the value of any assets serving as collateral in the SMA will be disregarded. 

For example, if on the billing date the client’s assets in the SMA(s) and the Outside Assets consist 
of a call and put option on 10,000 shares of ABC stock at $100, 2,000 shares of ABC, and an 
additional $300,000 in additional collateral (a mixture of stocks and mutual funds), the client 
would be charged as follows: 

Value

Notional Value of Option Contracts 
(10,000 X $100) 

$1,000,000 

Call Option Value -$50,000
Put Option Value $40,000

Margin Debit $0
Total Notional Value $990,000

For all SMAs, the Advisory Fee shall be charged to each SMA on a prorated basis upon 
inception of the SMA and at the beginning of each calendar quarter thereafter, based on the 
portfolio value as determined by the adviser as of the last business day of the previous calendar 
quarter. 

For certain programs as noted above, FTIS has changed its Advisory Fee schedule to match 
the main advisor. In doing so, FTIS will bill in arrears instead of in advance. All other calculation 
methods will remain the same. 
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Wrap Fee Program and Management Fees 

As referenced above, FTIS provides Advisory Services to various Wrap Programs sponsored 
by Program Sponsors. FTIS receives a portion of the Wrap Fee for its A dvisory S ervices. 
Participants in W rap Programs may be charged various program fees in addition to the 
Advisory Fee paid to FTIS. Such fees may include the investment advisory fees of the 
independent advisers, which may be charged as part of the Wrap Fee. In a Wrap Program, 
Participants pay a single Wrap Fee for advisory, brokerage, and custodial services. Participant 
portfolio transactions may be executed without commission charge in a Wrap Program. In 
evaluating such an arrangement, the client should also consider that, depending upon the level 
of the Wrap Fee charged by the Program Sponsor, the amount of portfolio activity in the client’s 
account, and other factors, the Wrap Fee may or may not exceed the aggregate cost of such 
services if they were to be provided separately. We will review with clients any separate 
Program fees that may be charged to clients. In addition, FTIS does not manage Wrap Program 
portfolios in a manner differently from other client types/platforms for which FTIS provides 
Advisory Services. 

Private Fund Fees and Expenses 

Subject to disclosures in each Fund’s Governing Fund Documents, with respect to the Funds, 
FTIS will receive compensation consisting of (1) an annual fixed fee (the “Management Fee”). 
The Fund also charges an annual performance-based allocation (the “Incentive Allocation”) 
which is calculated based upon a percentage of the net capital appreciation of the Funds at 
the end of each fiscal year subject to a high-water mark. This charge is paid to the General 
Partner of the Master Fund of which employees of FTIS are beneficial owners. Generally, fees 
for investing in the Fund are as follows: 

 For the FELI Master, FTIS or an affiliate generally receives: (i) a Management Fee up 
to 2.0% per annum of which fee is payable monthly in advance, based upon the limited 
partners ending net asset value as calculated on the last day of the previous month's 
end. In addition, the General Partner will receive an Incentive Allocation, depending on 
the elected series of limited partnership interests, up to 20% of the net profits, including 
realized and unrealized gains and losses, if any, of the Investors subject to a rolling high-
water mark as described more fully in the Governing Fund documents. FELI Master 
offers two series of limited partnership interests with varying liquidity rights as well as 
Management Fees and Incentive Allocations. Please refer to the Governing Fund 
Documents for additional details. 

Investors in each Fund also bear certain fund expenses with respect to such Fund, as set forth 
in the applicable Governing Fund Documents. 

FTIS may reduce or eliminate the Management Fee with respect to any limited partner in its sole 
discretion. The General Partner of the Master Fund may reduce or eliminate the Incentive 
Allocation with respect to any limited partner in its sole discretion. 

Organizational Expenses. Each Fund will bear the expenses of the organization of the Fund 
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and the offering of the Fund interests to investors, including legal and accounting fees, printing 
costs, travel, “blue sky” filing fees and expenses, compliance with any applicable federal and 
state laws, and out-of-pocket expenses. The organizational expenses borne by the Fund are 
described in more detail in each respective Fund’s Governing Fund Documents. 

Direct Expenses of the Fund. Generally, each Fund will also bear all costs and expenses directly 
related to its investment program, including but not limited to expenses related to investment 
research, proxies, underwriting and private placements, brokerage commissions, interest on 
debit balances or borrowings, custody fees, travel expenses incurred by FTIS or any member 
of any advisory committee, and any withholding or transfer taxes imposed on the Fund. The 
Fund will also bear all out-of-pocket costs of the administration of the Fund, including but not 
limited to, accounting, tax accounting, bookkeeping and reporting services, and administrative 
services performance by any person on behalf of the Fund, audit and legal expenses, expenses 
related to regulatory compliance, costs of any litigation or investigation involving the Fund’s 
activities, costs associated with reporting and providing information to existing and prospective 
investors, and the costs and expenses associated with meetings of investors, including an 
annual meeting and formal dinner, if any. The Fund typically will also bear out-of-pocket costs 
of any technology and communication expenses and SEC-related compliance expenses 
incurred by FTIS in connection with providing services to the Fund. In addition, legal fees and 
costs (including settlement costs) arising in connection with any litigation or investigation 
instituted against the Fund(s), the applicable General Partner in its capacity as such or the 
investment manager in its capacity as such, or otherwise, involving Fund activities, and for 
advice directly relating to the Fund’s legal affairs and tax-related or regulatory-related issues; all 
costs, fees and expenses associated with the ongoing offering of interests (except for any 
placement or solicitation fees which will be borne by the applicable General Partner or 
investment manager as described in the Governing Fund Documents); all costs and expenses 
associated with investor relations consultants, including consulting fees; the costs associated 
with maintaining “directors and officers” or similar liability insurance for the benefit of the 
Fund(s), the General Partners, the investment manager, or any other person indemnified by 
the Fund(s); costs associated with reporting and providing information to existing and 
prospective limited partners; the costs and expenses associated with meetings of limited 
partners, including an annual meeting and formal dinner, if any; and any costs or expenses of 
winding up and liquidating the Fund(s). However, FTIS or the applicable General Partner may, 
in their sole discretion, choose to absorb such expenses incurred on behalf of the Fund. The 
direct expenses borne by the Fund are described in more detail in each respected Fund’s 
Governing Fund Documents. 

Withdrawals, Redemptions, and Terminations 

Funds 

Funds advised by FTIS will generally be subject to certain withdrawal restrictions. 
Notwithstanding anything contained herein, each Fund’s withdrawal restrictions are set forth 
in the respective Governing Fund Documents. 

FTIS does not earn additional fees from commissions or other transactional fees. 
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Item 6 Performance-Based Fees and Side-by-Side Management 

As discussed in Item 5, FTIS receives performance-based fees for providing investment 
advisory to Private Funds. FTIS has no side-by-side management arrangements. 

Item 7 Types of Clients  

SMAs 

FTIS provides Advisory Services to the following types of clients: 

• Individuals (other than high net worth individuals) 
• High net worth individuals 
• Charitable Organizations 
• Corporations or other businesses 

FTIS establishes relationships with clients in different manners such as direct, sub-advisor, 
Dual Contract, etc. Account minimums also differ based on the strategy chosen. The table 
below provides a summary of the minimums: 

Account Minimum

Strategy Direct Sub-Advisor/Dual
Contract 

First Trust Large Cap Core Premium 
Income Strategy 

$1,000,000 $1,000,000

First Trust Large Cap Value Premium 
Income Strategy 

$250,000 $250,000 

First Trust Large Cap Growth Premium 
Income Strategy 

$250,000 $250,000 

First Trust Large Cap Sector 
Momentum Premium Income Strategy 

$150,000 $150,000 

First Trust Large Cap Low Volatility 
Strategy

$50,000 $50,000

First Trust SMID Cap Low Volatility 
Strategy

$50,000 $50,000

First Trust Global Core Strategy $100,000 $100,000
First Trust Large Cap Sector ETF 
Strategy

$500,000 $500,000

FT Vest Large Cap Equity Target Income 
Strategy 

$500,000 $500,000

FT Vest Large Cap Sector ETF Target 
Income Strategy 

$500,000 $500,000

Covered Call Transition Strategy $500,000 $500,000
Covered Call Income Strategy $500,000 $500,000
Cash-Secured Put Write Strategy $1,000,000 $1,000,000
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Hedging Strategies $1,000,000 $1,000,000

To reach this account minimum, clients can aggregate all household accounts. FTIS reserves 
the right to waive these minimums or accept or decline a potential client for any reason in its 
sole discretion. 

Funds 

Investors in the Funds may include high net worth individuals, investment companies, pooled 
investment vehicles, pension and profit-sharing plans, trusts, estates, endowments, foundations, 
charitable organizations, corporations, insurance companies, limited partnerships, commingled 
investment trusts, and other entities. 

Investors in the Fund must generally be “qualified purchasers” as that term is defined in 
Section 2(a)(51) of the Investment Company Act of 1940. 

The minimum investment in the GELI Fund is $250,000. FTIS may accept investments in a 
lesser amount at their sole discretion. 

Item 8 Methods of Analysis, Investment Strategies, and Risk of Loss  

Methods of Analysis 

We use the following methods of analysis in formulating our investment advice and/or 
managing client assets: 

Fundamental Analysis: We attempt to measure the intrinsic value of a security by looking at 
economic and financial factors (including the overall economy, industry conditions, and the 
financial condition and management of the company itself) to determine if the company is 
underpriced (indicating it may be a good time to buy) or overpriced (indicating it may be time to 
sell). 

Fundamental analysis does not attempt to anticipate market movements. This presents a 
potential risk, as the price of a security can move up or down along with the overall market 
regardless of the economic and financial factors considered in evaluating the stock. 

Technical Analysis: We analyze past market movements and apply that analysis to the present 
in an attempt to recognize recurring patterns of investor behavior and potentially predict future 
price movement. 

Technical analysis does not consider the underlying financial condition of a company. This 
presents a risk in that a poorly-managed or financially unsound company may underperform 
regardless of market movement. 
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Investment Strategies 

Investing in securities involves risk of loss that clients should be prepared to bear. We use the 
following strategy(ies) in managing client accounts, provided that such strategy(ies) are 
appropriate to the needs of the client and consistent with the client's investment objectives, risk 
tolerance, and time horizons, among other considerations: 

Long-term purchases: we purchase securities with the idea of holding them in the client's 
account for a year or longer. Typically we employ this strategy when: 

 we believe the securities to be currently undervalued, and/or 
 we want exposure to a particular asset class over time, regardless of the 

current projection for this class. 

A risk in a long-term purchase strategy is that by holding the security for this length of time, we 
may not take advantage of short-term gains that could be profitable to a client. Moreover, if our 
predictions are incorrect, a security may decline sharply in value before we make the decision 
to sell. 

Short-term purchases: when utilizing this strategy, we purchase securities with the idea of selling 
them within a relatively short time (typically a year or less). We do this in an attempt to take 
advantage of conditions that we believe will soon result in a price swing in the securities we 
purchase. This may also result in higher commission fees and taxes. 

Option writing: we may use options as an investment strategy. An option is a contract that gives 
the buyer the right, but not the obligation, to buy or sell an asset (such as a share of stock) at a 
specific price on or before a certain date. An option, just like a stock or bond, is a security. An 
option is also a derivative, because it derives its value from an underlying asset. 

The two types of options are calls and puts: 

• A call gives us the right to buy an asset at a certain price within a specific period 
of time. We may buy a call if it is our belief that the stock will increase substantially 
before the option expires. 

• A put gives us the holder the right to sell an asset at a certain price within a specific 
period of time. We may buy a put if it is our belief that the price of the stock will fall 
before the option expires. 

We use "covered calls", in which we sell an option on a security owned by a client. In this 
strategy, the client account receives a fee for making the option available, and the person 
purchasing the option has the right to buy the security from the client account at an agreed- upon 
price. 

We may also purchase "protective puts", in which the client pays a premium for the ability to sell 
the underlying security at a specific price if the security loses market value. 
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Short sales: a market transaction in which an investor sells borrowed securities in anticipation 
of a price decline and is required to return an equal number of shares at some point in the future. 
The payoff to selling short is the opposite of a long position. A short seller will make money if 
the stock goes down in price, while a long position makes money when the stock goes up. The 
profit that the investor receives is equal to the value of the sold borrowed shares less the cost 
of repurchasing the borrowed shares. 

Margin transactions: or ‘buying on margin’ is borrowed money that is used to purchase 
securities. Buying on margin refers to the initial or down payment made to the broker for the 
asset being purchased. The collateral for the funds being borrowed is the marginable securities 
in the investor's account. Before buying on margin, an investor needs to open a margin account 
with the broker. In the U.S., the amount of margin that must be paid for a security is regulated 
by the Federal Reserve Board. 

Target Income: Target Income strategies seek to add a level of income to a reference asset by 
trading some of its uncertain future growth opportunity for current income by selling short-term 
call options on a small part of the holdings. The analysis will include determining the right 
amount of call options to be sold that will result in the targeted level of income sought while still 
participating in the majority of the growth potential from price appreciation of the reference 
asset. 

Risks of Loss 

Generally, the market value of equity stocks will fluctuate with market conditions, and small-cap 
stock prices generally will fluctuate more than large-cap stock prices. The market value of fixed 
income securities will generally fluctuate inversely with interest rates and other market 
conditions prior to maturity. Fixed income securities are obligations of the issuer to make 
payments of principal and/or interest on future dates, and include, among other securities: 
bonds, notes and debentures issued by corporations; debt securities issued or guaranteed by 
the U.S. government or one of its agencies or instrumentalities, or by a non-U.S. government 
or one of its agencies or instrumentalities; municipal securities; and mortgage- backed and 
asset- backed securities. These securities may pay fixed, variable, or floating rates of interest, 
and may include zero coupon obligations and inflation-linked fixed income securities. The value 
of longer duration fixed income securities will generally fluctuate more than shorter duration fixed 
income securities. Investments in overseas markets also pose special risks, including currency 
fluctuation and political risks, and it may be more volatile than that of a U.S. only investment. 
Such risks are generally intensified for investments in emerging markets. In addition, there is no 
assurance that a mutual fund or ETF will achieve its investment objective. Past performance of 
investments is no guarantee of future results. 

Additional risks involved in the securities recommended by FTIS include, among others: 

• Stock market risk, which is the chance that stock prices overall will decline. The market 
value of equity securities will generally fluctuate with market conditions. Stock markets tend to 
move in cycles, with periods of rising prices and periods of falling prices. Prices of equity 
securities tend to fluctuate over the short term as a result of factors affecting the individual 
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companies, industries or the securities market as a whole. Equity securities generally have 
greater price volatility than fixed income securities. 

• Sector risk, which is the chance that significant problems will affect a particular sector, 
or that returns from that sector will trail returns from the overall stock market. Daily fluctuations 
in specific market sectors are often more extreme than fluctuations in the overall market. 

• Issuer risk, which is the risk that the value of a security will decline for reasons directly 
related to the issuer, such as management performance, financial leverage, and reduced 
demand for the issuer's goods or services. 

• Non-diversification risk, which is the risk of focusing investments in a small number of 
issuers, industries or foreign currencies, including being more susceptible to risks associated 
with a single economic, political or regulatory occurrence than a more diversified portfolio might 
be. 

• Value investing risk, which is the risk that value stocks not increase in price, not issue 
the anticipated stock dividends, or decline in price, either because the market fails to recognize 
the stock’s intrinsic value, or because the expected value was misgauged. If the market does 
not recognize that the securities are undervalued, the prices of those securities might not 
appreciate as anticipated. They also may decline in price even though in theory they are already 
undervalued. Value stocks are typically less volatile than growth stocks, but may lag behind 
growth stocks in an up market. 

• Smaller company risk, which is the risk that the value of securities issued by a 
smaller company will go up or down, sometimes rapidly and unpredictably as compared to more 
widely held securities. Investments in smaller companies are subject to greater levels of credit, 
market, and issuer risk. 

• Foreign (non-U.S.) investment risk, which is the risk that investing in foreign securities 
result in the portfolio experiencing more rapid and extreme changes in value than a portfolio that 
invests exclusively in securities of U.S. companies. Risks associated with investing in foreign 
securities include fluctuations in the exchange rates of foreign currencies that may affect the 
U.S. dollar value of a security, the possibility of substantial price volatility as a result of political 
and economic instability in the foreign country, less public information about issuers of 
securities, different securities regulation, different accounting, auditing and financial reporting 
standards and less liquidity than in the U.S. markets. 

• Interest rate risk, which is the chance that prices of fixed income securities decline 
because of rising interest rates. Similarly, the income from fixed income securities may decline 
because of falling interest rates. 

• Credit risk, which is the chance that an issuer of a fixed income security will fail to pay 
interest and principal in a timely manner, or that negative perceptions of the issuer’s ability to 
make such payments will cause the price of that fixed income security to decline. 
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• Exchange Traded Fund (ETF) risk, which is the risk of an investment in an ETF, including 
the possible loss of principal. ETFs typically trade on a securities exchange and the prices of 
their shares fluctuate throughout the day based on supply and demand, which may not correlate 
to their net asset values. Although ETF shares will be listed on an exchange, there can be no 
guarantee that an active trading market will develop or continue. Owning an ETF generally 
reflects the risks of owning the underlying securities it is designed to track. ETFs are also subject 
to secondary market trading risks. In addition, an ETF may not replicate exactly the performance 
of the index it seeks to track for a number of reasons, including transaction costs incurred by 
the ETF, the temporary unavailability of certain securities in the secondary market, or 
discrepancies between the ETF and the index with respect to weighting of securities or number 
of securities held. 

• Management risk, which is the risk that the investment techniques and risk analyses 
applied by FTIS may not produce the desired results and that legislative, regulatory, or tax 
developments, affect the investment techniques available to FTIS. There is no guarantee that 
a client’s investment objectives will be achieved. 

• Real Estate risk, which is the risk that an investor’s investments in Real Estate 
Investment Trusts (“REITs”) or real estate-linked derivative instruments will subject the investor 
to risks similar to those associated with direct ownership of real estate, including losses from 
casualty or condemnation, and changes in local and general economic conditions, supply and 
demand, interest rates, zoning laws, regulatory limitations on rents, property taxes and operating 
expenses. An investment in REITs or real estate-linked derivative instruments subject the 
investor to management and tax risks. 

• Investment Companies (“Mutual Funds”) risk, when an investor invests in mutual 
funds, the investor will bear additional expenses based on his/her pro rata share of the mutual 
fund’s operating expenses, including the management fees. The risk of owning a mutual fund 
generally reflects the risks of owning the underlying investments the mutual fund holds. 

 Commodity risk, generally commodity prices fluctuate for many reasons, including 
changes in market and economic conditions or political circumstances (especially of key 
energy-producing and consuming countries), the impact of weather on demand, levels of 
domestic production and imported commodities, energy conservation, domestic and foreign 
governmental regulation (agricultural, trade, fiscal, monetary and exchange control), 
international politics, policies of OPEC, taxation and the availability of local, intrastate and 
interstate transportation systems and the emotions of the marketplace. The risk of loss in trading 
commodities can be substantial. 

 Cybersecurity risk, which is the risk related to unauthorized access to the systems and 
networks of FTIS and its service providers. The computer systems, networks, and devices used 
by FTIS and service providers to us and our clients to carry out routine business operations 
employ a variety of protections designed to prevent damage or interruption from computer 
viruses, network failures, computer and telecommunication failures, infiltration by unauthorized 
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persons and security breaches. Despite the various protections utilized, systems, networks, or 
devices potentially can be breached. A client could be negatively impacted as a result of a 
cybersecurity breach. Cybersecurity breaches can include unauthorized access to systems, 
networks, or devices; infection from computer viruses or other malicious software code; and 
attacks that shut down, disable, slow, or otherwise disrupt operations, business processes or 
website access or functionality. Cybersecurity breaches cause disruptions and impact business 
operations, potentially resulting in financial losses to a client; impediments to trading; the 
inability by us and other service providers to transact business; violations of applicable privacy 
and other laws; regulatory fines, penalties, reputational damage, reimbursement or other 
compensation costs, or other compliance costs; as well as the inadvertent release of 
confidential information. Similar adverse consequences could result from cybersecurity 
breaches affecting issues of securities in which a client invests; governmental and other 
regulatory authorities; exchange and other financial market operators, banks, brokers, dealers 
and other financial institutions; and other parties. In addition, substantial costs may be incurred 
by those entities in order to prevent any cybersecurity breaches in the future. 

 Alternative Investments / Private Funds risk, investing in alternative investments is 
speculative, not suitable for all clients, and intended for experienced and sophisticated investors 
who are willing to bear the high economic risks of the investment, which can include: 

 loss of all or a substantial portion of the investment due to leveraging, short- 
selling or other speculative investment practices; 

 lack of liquidity in that there may be no secondary market for the investment and 
none expected to develop; 

 volatility of returns; 
 restrictions on transferring interests in the investment; 
 potential lack of diversification and resulting higher risk due to concentration of 

trading authority when a single adviser is utilized; 
 absence of information regarding valuations and pricing; 
 delays in tax reporting; 
 less regulation and higher fees than mutual funds; 
 risks associated with the operations, personnel, and processes of the manager 

of the funds investing in alternative investments. 

 Closed-End Funds risk, Closed-end funds typically use a high degree of leverage. They 
may be diversified or non-diversified. Risks associated with closed-end fund investments 
include liquidity risk, credit risk, volatility, and the risk of magnified losses resulting from the use 
of leverage. Additionally, closed-end funds may trade below their net asset value. 

 Structured Notes risk - 

o Complexity. Structured notes are complex financial instruments. Clients should 
understand the reference asset(s) or index(es) and determine how the note’s 
payoff structure incorporates such reference asset(s) or index(es) in calculating 
the note’s performance. This payoff calculation may include leverage multiplied 
on the performance of the reference asset or index, protection from losses should 
the reference asset or index produce negative returns, and fees. Structured notes 
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may have complicated payoff structures that can make it difficult for clients to 
accurately assess their value, risk, and potential for growth through the term of 
the structured note. Determining the performance of each note can be complex 
and this calculation can vary significantly from note to note depending on the 
structure. Notes can be structured in a wide variety of ways. Payoff structures can 
be leveraged, inverse, or inverse-leveraged, which may result in larger returns or 
losses. Clients should carefully read the prospectus for a structured note to fully 
understand how the payoff on a note will be calculated and discuss these issues 
with FTIS. 

o Market risk. Some structured notes provide for the repayment of principal at 
maturity, which is often referred to as “principal protection.” This principal 
protection is subject to the credit risk of the issuing financial institution. Many 
structured notes do not offer this feature. For structured notes that do not offer 
principal protection, the performance of the linked asset or index may cause 
clients to lose some, or all, of their principal. Depending on the nature of the linked 
asset or index, the market risk of the structured note may include changes in equity 
or commodity prices, changes in interest rates or foreign exchange rates, and/or 
market volatility. 

o Issuance price and note value. The price of a structured note at issuance will 
likely be higher than the fair value of the structured note on the date of issuance. 
Issuers now generally disclose an estimated value of the structured note on the 
cover page of the offering prospectus, allowing investors to gauge the difference 
between the issuer’s estimated value of the note and the issuance price. The 
estimated value of the notes is likely lower than the issuance price of the note to 
investors because issuers include the costs for selling, structuring and/or hedging 
the exposure on the note in the initial price of their notes. After issuance, structured 
notes may not be re-sold on a daily basis and thus may be difficult to value given 
their complexity. 

o Liquidity. The ability to trade or sell structured notes in a secondary market is 
often very limited, as structured notes (other than exchange-traded notes known 
as ETNs) are not listed for trading on securities exchanges. As a result, the only 
potential buyer for a structured note may be the issuing financial institution’s 
broker-dealer affiliate or the broker-dealer distributor of the structured note. In 
addition, issuers often specifically disclaim their intention to repurchase or make 
markets in the notes they issue. Clients should, therefore, be prepared to hold a 
structured note to its maturity date, or risk selling the note at a discount to its value 
at the time of sale. 

o Credit risk. Structured notes are unsecured debt obligations of the issuer, 
meaning that the issuer is obligated to make payments on the notes as promised. 
These promises, including any principal protection, are only as good as the 
financial health of the structured note issuer. If the structured note issuer defaults 
on these obligations, investors may lose some, or all, of the principal amount they 
invested in the structured notes as well as any other payments that may be due 
on the structured notes. 

 Exchange-Traded Options risk is the value of options also may be adversely affected 
if the market for options is reduced or becomes illiquid. No assurance can be given that a liquid 
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market will exist when an option position is closed out. Reasons for the absence of a liquid 
secondary market on an exchange include the following: (i) there may be insufficient trading 
interest in certain options; (ii) restrictions may be imposed by an exchange on opening 
transactions or closing transactions or both; (iii) trading halts, suspensions or other restrictions 
may be imposed with respect to particular classes or series of options; (iv) unusual or 
unforeseen circumstances may interrupt normal operations on an exchange; (v) the facilities of 
an exchange or the Options Clearing Corporation may not at all times be adequate to handle 
the then-current trading volume; or (vi) one or more exchanges could, for economic or other 
reasons, decide or be compelled at some future date to discontinue the trading of options (or a 
particular class or series of options). If trading were discontinued, the secondary market on that 
exchange (or in that class or series of options) would cease to exist. However, outstanding 
options on that exchange that had been issued by the Options Clearing Corporation because 
of trades on that exchange would continue to be exercisable in accordance with their terms. 

In addition, transactions in exchange-traded options will be subject to limitations established by 
each of the exchanges, boards of trade, or other trading facilities on which the options are 
traded. These limitations govern the maximum number of options in each class which may be 
written by a single investor or group of investors acting in concert, regardless of whether the 
options are written on the same or different exchanges, boards of trade or other trading facilities 
or are written in one or more accounts or through one or more brokers. An exchange, board of 
trade or other trading facility may order the liquidation of positions found to be more than these 
limits, and it may impose other sanctions. 

The options returns are related to the price return of the reference asset. The options do not 
deliver any returns due to any dividends paid from the reference asset. 

 FLEX Options risk, Trading FLEX Options involves risks different from, or possibly 
greater than, the risks associated with investing directly in securities. A substantial downside 
may be experienced from specific FLEX Option positions and certain FLEX Option positions 
may expire worthless. The FLEX Options are listed on an exchange; however, no one can 
guarantee that a liquid secondary trading market will exist for the FLEX Options. In the event 
that trading in the FLEX Options is limited or absent, the value of a FLEX Options position may 
decrease. In a less liquid market for the FLEX Options, liquidating the FLEX Options may 
require the payment of a premium (for written FLEX Options) or acceptance of a discounted 
price (for purchased FLEX Options) and may take longer to complete. A less liquid trading 
market may adversely impact the value of the FLEX Options and result in the Fund being unable 
to achieve its investment objective. Additionally, in a less liquid market for the FLEX Options, 
the liquidation of a large number of options may more significantly impact the price. A less liquid 
trading market may adversely impact the value of the FLEX Options and the value of your 
investment. The trading in FLEX Options may be less deep and liquid than the market for certain 
other exchange-traded options, non-customized options or other securities. Transactions in 
FLEX Options are required to be centrally cleared. In a transaction involving FLEX Options, the 
counterparty is the Options Clearing Corporation (OCC), rather than a bank or broker. Since 
only OCC members (“clearing members”) can participate directly in the OCC, FLEX Options 
positions are held through accounts at clearing members. Although clearing members 
guarantee performance of FLEX Options positions to the OCC, there is a risk that a position 
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might not be fully protected in the event of a clearing member’s bankruptcy, as recovery would 
be limited to only a pro rata share of all available funds segregated on behalf of the clearing 
member’s customers for the relevant account class. Additionally, the OCC may be unable or 
unwilling to perform its obligations under the FLEX Options contracts. 

There also are risks surrounding various insurance products that are recommended to FTIS 
clients from time to time. Such risks include, but are not limited to loss of premiums. Prior to 
purchasing any insurance product, clients should carefully read the policy and applicable 
disclosure documents. 

Clients are advised that they should only commit assets for management that can be invested 
for the long term, that volatility from investing can occur, and that all investing is subject to risk. 
Further, depending on the different types of investments there are varying degrees of risk. FTIS 
does not guarantee the future performance of a client’s portfolio, as investing in securities 
involves the risk of loss that clients should be prepared to bear, including loss of original 
principal. 

Item 9 Disciplinary Information 

We are required to disclose any legal or disciplinary events that are material to a client's or 
prospective client's evaluation of our advisory business or the integrity of our management. 
FTIS and its management personnel have no reportable disciplinary events to disclose. 

Item 10 Other Financial Industry Activities and Affiliations 

FTIS is not registered as a securities broker-dealer, futures commission merchant, commodity 
pool operator, or commodity trading advisor. 

FTIS is affiliated with First Trust Portfolios L.P. (“FTP”), which is an SEC-registered broker- 
dealer that sponsors the First Trust series of unit investment trusts (“UITs”) and is the distributor 
of funds advised by its affiliate, First Trust Advisors L.P. (“FTA”)(the “First Trust Funds”), other 
affiliate-advised funds and non-affiliated third-party structured investments. FTP may serve as 
placement agent for the Funds. 

FTIS also is affiliated with FTA, which is an SEC-registered investment adviser that provides (i) 
supervisory, evaluation, and administrative services to First Trust UITs and (ii) investment 
advisory services to the First Trust Funds and separately managed accounts. FTA is also 
registered with the National Futures Association (“NFA”) as an NFA member, Commodity Pool 
Operator and Commodity Trading Advisor. In addition, FTA is registered as a Portfolio Manager 
with the Ontario Securities Commission. 

Certain FTIS officers and directors are also officers, directors, or employees of FTIS affiliates. 
Following is a summary of these relationships: 

 Rob Hughes is the Chief Executive Officer of First Trust Direct Indexing L.P. 
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(“FTDI”), which is an affiliate of FTIS.  
 Mr. James M. Dykas is Managing Director and Chief Financial Officer of FTA and 

FTP, and Chief Financial Officer of Stonebridge, First Trust Investment Solutions 
(FTIS), and FTCP. 

 Ms. Christina Knierim is a Senior Vice President and Controller of FTA and FTP, 
and Controller of FTIS. 

 Kevin Erndl is the Chief Investment Officer of FTIS and portfolio manager for FTIS 
investment strategies. Mr. Erndl is registered with an unaffiliated investment 
advisor, CWA Asset Management Group, LLC (“CWA”). 

As part of the purchase agreement between Gyroscope Management Group, LLC and FTIS, Mr. 
Erndl is allowed to remain an investment adviser representative with CWA in order to service his 
current CWA client accounts (“CWA clients”) during a transition period of up to 20 months 
(“transition period”). Mr. Erndl receives compensation from CWA in exchange for providing his CWA 
clients advisory services through CWA during this the transition period. Mr. Erndl will not seek any 
new CWA clients. In addition, during this transition period, Mr. Erndl’s activities, as they relate to 
his CWA clients, will be limited to providing financial planning and guidance on asset allocation. He 
will not make any investment decisions on behalf of his CWA clients. Last, the assets of Mr. Erndl’s 
CWA clients invested in an FTIS strategy managed Mr. Erndl will be deducted from strategy assets 
under management to prevent double payment of fees by CWA clients. 

Last, FTIS is affiliated with: 
 Vest Financial LLC, a registered investment advisor that provides target 

outcome investment strategies to its clients. 
 First Trust Direct Indexing L.P., a registered investment advisor that 

specializes in offering direct indexing and tax loss harvesting strategies. 
 Stonebridge Advisors LLC, a registered investment advisor that specializes in 

offering preferred and hybrid securities investment strategies for institutional and 
high net worth individuals. 

 First Trust Capital Management L.P., a registered investment advisor that 
specializes in offering alternative investment strategies that invest in private 
equity, venture capital, hedge funds, real estate, and private credit. 

Affiliated Relationships 

FTIS is affiliated with FTA, a registered investment adviser. FTIS and FTA share beneficial 
owners. Either FTA or FTIS may recommend the sub-advisory services of the other to its clients. 
This creates a conflict of interest since FTIS financially benefits from the affiliation with FTA. 
FTIS addresses this conflict by disclosing its affiliation with FTA to clients that engage FTIS as 
a sub-adviser. Additionally, the employees of FTIS are held to the standards of the Code of 
Ethics. 

Relationship with Private Funds 

FTIS provides Advisory Services to, and certain firm personnel have a financial interest in, the 
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following private pooled investment vehicles (each a “Fund” or “Client” and collectively the 
“Funds” or the “Clients”): 

• The FTIS Enhanced Liquid Income Master Fund, LP, a Cayman Islands exempted 
limited partnership the (“FELI Master”), 

• The FTIS Enhanced Liquid Income Offshore Fund, LLC, an exempted company 
incorporated in the Cayman Islands with limited liability the (“FELI Offshore 
Feeder”) which acts as a designated feeder into the FELI Master, and 

• The FTIS Enhanced Liquid Income Fund, LP, a Delaware limited partnership the 
(“FELI Onshore Fund”), which acts as a designated feeder into the FELI Master, and 
together with the FELI Offshore Feeder and FELI Master, (the “FELI Funds”). 

The FTIS Enhanced Liquid Income Fund GP, LLC is the General Partner of FELI Master and 
FELI Onshore. The General Partner is Delaware a limited liability company. 

FTIS and FTP recommend that clients invest in the Funds. Additionally, certain FTIS personnel 
have a financial stake in the Funds themselves. This creates a conflict of interest in that FTIS 
and its affiliates have an incentive to recommend the Funds to clients in order to increase the 
amount of capital managed by FTIS and its related persons, generate management fees for 
FTIS and its related persons, and generate performance compensation, or net profits for FTIS’s 
related persons. Notwithstanding the foregoing, FTIS’s Code of Ethics prohibits FTIS and its 
personnel from putting their interests ahead of the interests of clients. Additionally, the personal 
securities transactions of supervised persons are monitored for potential conflicts of interest 
with regard to the Funds. 

FTP is the placement agent for the Funds. 

Item 11 Code of Ethics, Participation or Interest in Client 
Transactions, and Personal Trading 

FTIS has adopted a Code of Ethics for all supervised persons of the firm that emphasizes the 
high standard of business conduct it expects from all personnel and highlights the fiduciary duty 
both the firm and its personnel owe to clients. It also imposes confidentiality requirements 
related to client information and contains prohibitions on insider trading, restrictions on 
accepting significant gifts (along with required reporting of certain gifts and business 
entertainment items), and personal securities trading procedures and reporting requirements, 
among other topics. The Code of Ethics also requires each supervised person to acknowledge 
and agree to its terms annually and also when it has been amended.  

Subject to restrictions in the Code of Ethics, FTIS’s employees are permitted to buy and sell 
the same securities that are recommended to clients, including private fund opportunities. In 
the event a private fund investment has limited allocation, all client allocations receive priority 
over FTIS employee allocations. The Code of Ethics is designed to ensure that the personal 
securities transactions of our employees do not interfere with our ability to render advisory 
services that are in the best interests of our clients. Certain classes of securities have been 
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deemed exempt from the Code of Ethics based on our determination that transactions in these 
types of securities would not materially interfere with the best interests of our clients. There is 
a possibility that employees could benefit from a client's market activity in a security held by an 
employee. As required by the Code of Ethics, employee trading is monitored by review of 
quarterly transaction reports and annual holdings report to reasonably prevent and detect 
conflicts of interest between FTIS and our clients. 

A full copy of FTIS’s Code of Ethics will be provided to any client or prospective client upon 
request. 

Kevin Erndl is the Chief Investment Officer of FTIS and portfolio manager for FTIS investment 
strategies. Mr. Erndl is registered with an unaffiliated investment advisor, CWA. As part of the 
purchase agreement between Gyroscope Management Group, LLC and FTIS, Mr. Erndl is 
allowed to remain an investment adviser representative with CWA in order to service his current 
CWA client accounts (“CWA clients”) during a transition period of up to 20 months (“transition 
period”). Mr. Erndl receives compensation from CWA in exchange for providing his CWA clients 
advisory services through CWA during this the transition period. Mr. Erndl will not seek any new 
CWA clients. As part of his supervision, Mr. Erndl must adhere to both CWA and FTIS’ code of 
ethics. In addition, Mr. Erndl must complete quarterly and annual code of ethics attestations for 
both firms. 

Item 12 Brokerage Practices

Selecting Brokerage Firms 

We recommend that clients establish brokerage accounts with the Institutional Division of 
Charles Schwab & Co., Inc. ("Schwab"), a FINRA registered broker-dealer, to maintain custody 
of clients' assets and to effect trades for their accounts. Although we recommend that clients 
establish accounts at Schwab, it is the client's decision to custody assets with Schwab. We are 
independently owned and operated and not affiliated with Schwab. 

FTIS generally recommends custodians and brokerage firms known to them for the client’s 
consideration but also base recommendations upon such factors as the custodian and 
brokerage firm’s general reputation and proven integrity, the quality of prior service provided to 
clients or others known to FTIS, the custodian and brokerage firm’s financial strength and 
conservatism, the estimated cost and convenience to the client, and any special expertise the 
custodian or brokerage firm may possess. 

We endeavor to recommend brokerage firms that we believe are in a position to offer our clients 
the best array of services appropriate for the client situation at a reasonable and competitive 
cost. 

Although the commissions and/or transaction fees paid by FTIS’s clients shall comply with 
FTIS’s duty to obtain best execution, a client may pay a commission that is higher than another 
qualified broker-dealer might charge to effect the same transaction where FTIS determines, in 
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good faith, that the commission/transaction fee is reasonable in relation to the value of the 
brokerage and research services received. In seeking best execution, the determinative factor 
is not the lowest possible cost, but whether the transaction represents the best qualitative 
execution, taking into consideration the full range of a broker-dealer’s services, including the 
value of research provided, execution capability, commission rates, and responsiveness. 
Accordingly, although FTIS will seek competitive rates, it may not necessarily obtain the lowest 
possible commission rates for client account transactions. The brokerage commissions or 
transaction fees charged by the designated broker-dealer/custodian are exclusive of, and in 
addition to, FTIS’s investment management fee. 

FTIS will periodically review its arrangements with the broker-dealer/custodians and other 
broker-dealers against other possible arrangements in the marketplace as FTIS strives to 
achieve the best execution on behalf of its clients. In seeking best execution, the determinative 
factor is not the lowest possible cost, but whether the transaction represents the best qualitative 
execution, taking into consideration the full range of a broker-dealer’s services. 

Research and Other Services 

Although not a material consideration when determining whether to recommend that a client 
utilize the services of a particular broker-dealer/custodian, FTIS receives without cost (and/or 
at a discount) support services and/or products, certain of which assist FTIS to better monitor and 
service client accounts maintained at such institutions. Included within the support services that 
may be obtained by FTIS are: 

 access to client accounts, statements, confirmations and tax reports; 
 facilitating execution of client-authorized transactions; 
 recordkeeping and reporting; 
 providing quotes, pricing and other market data; 
 access to back office support personnel exclusively for investment adviser 

clients; 
 facilitating payment of FTIS’s fees from client accounts, subject to client 

authorization. 

In addition, FTIS receives various other services intended to help FTIS manage and further 
develop its business. These services include: 

 regulatory compliance, legal, and business consulting, and 
 publications and conferences on practice management, information technology, 

business succession, regulatory compliance, and marketing. 

Some of these products and services made available by the broker-dealer/custodian benefit 
FTIS, but do not benefit its client accounts. 

The trade execution and other services and benefits listed above are made available by Schwab 
and other custodians to similarly situated investment advises whose clients custody their assets 
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with such custodians. Access to these services is not predicated on the execution of client 
securities transactions (e.g. not “soft dollars.”) FTIS has not entered into any formal “soft dollar” 
arrangements with broker-dealers. 

Trade Aggregation (Block Trades) 

FTIS may determine, in its discretion, to block trades where possible and when determined by 
FTIS to be advantageous to clients. This blocking of trades permits the trading of aggregate 
blocks of securities composed of assets from multiple client accounts. Block trading may allow 
for execution of equity trades in a timelier, more equitable manner, at an average share price. 
FTIS's block trading policy and procedures are as follows: 

1) Transactions for any client account may not be aggregated for execution if the 
practice is prohibited by or inconsistent with the client's advisory agreement with 
FTIS, or our order allocation policy. 

2) The trading desk in concert with the portfolio manager must determine that the 
purchase or sale of the particular security involved is appropriate for the client and 
consistent with the client's investment objectives and with any investment 
guidelines or restrictions applicable to the client's account. 

3) The portfolio manager must reasonably believe that the order aggregation will 
benefit, and will enable FTIS to seek best execution for each client participating 
in the aggregated order. This requires a good faith judgment at the time the order 
is placed for the execution. It does not mean that the determination made in 
advance of the transaction must always prove to have been correct in the light of 
a "20-20 hindsight" perspective. 

4) Prior to entry of an aggregated order, a written order ticket must be completed 
which identifies each client account participating in the order and the proposed 
allocation of the order, upon completion, to those clients. 

5) If the order cannot be executed in full at the same price or time, the securities 
actually purchased or sold by the close of each business day must be allocated pro 
rata among the participating client accounts in accordance with the initial order 
ticket or other written statement of allocation. However, adjustments to this pro 
rata allocation may be made to participating client accounts in accordance with 
the initial order ticket or other written statement of allocation. Furthermore, 
adjustments to this pro rata allocation may be made to avoid having odd amounts 
of shares held in any client account, or to avoid excessive ticket charges in smaller 
accounts. 

6) Generally, each client that participates in the aggregated order must do so at the 
average price for all separate transactions made to fill the order. 

7) If the order will be allocated in a manner other than that stated in the initial 
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statement of allocation, a written explanation of the change must be provided to 
and approved by the Chief Compliance Officer no later than the morning following 
the execution of the aggregate trade. FTIS’s client account records separately 
reflect, for each account in which the aggregated transaction occurred, the 
securities which are held by, and bought and sold for, that account. 

8) Funds and securities for aggregated orders are clearly identified on FTIS’s 
records and to the broker-dealers or other intermediaries handling the 
transactions, by the appropriate account numbers for each participating client. 

9) No client or account will be favored over another. 

Employees participating in the block trade will never get a higher price, when selling, or a lower 
price, when buying, than the client. All trades are cross-checked the following day to ensure 
proper execution. If a client did receive a different price than another client, the problem is 
corrected to give each client the average price. 

Directed Brokerage 

In a directed brokerage arrangement, FTIS may be unable to negotiate commissions, obtain 
volume discounts, or otherwise obtain best execution on behalf of the client. Directed brokerage 
trades may be entered and executed at different times than other client trades in the same 
security as FTIS may be unable to aggregate the directed brokerage Client order with other 
clients’ orders (“Orders”) (discussed below). As a result, directed brokerage clients may pay 
more for execution and/or receive less favorable execution prices than other clients. 

Trades in Wrap Program Participant SMAs generally must be sent to the broker sponsoring the 
platform on which each SMA resides to avoid brokerage commission charges to the SMA. 
These trades cannot be aggregated with client trades in the same security where FTIS 
determines the executing broker. FTIS rotates the order in which it forwards SMA trades to 
Program Sponsors and non-SMA trades to executing brokers to ensure that all client trades are 
handled in a fair and equitable manner over time. 

FTIS is not responsible for best execution of trades sent to the Program Sponsor for execution 
on Wrap Program Participant SMAs but believes that overall broker-dealers to which FTIS is 
required to direct transactions under a Wrap Program generally offer best execution. FTIS 
provides no assurance that this is the case or will be the case in the future. Depending on the 
amount of the Wrap Fee charged by the Program Sponsor, the amount of activity in a Participant 
SMA account, the value of custodial and other services provided by the Program Sponsor and 
other factors, a Wrap Program Participant should consider whether the Wrap Fee would exceed 
the aggregate cost of such services if they were provided separately. FTIS encourages Wrap 
Program Participants to review all relevant materials from the Program Sponsor including the 
Program’s terms, conditions and fees 
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Item 13 Review of Accounts 

The FTIS’s investment advisory representatives (“IARs”) are responsible for the review of 
managed accounts on an ongoing basis. Primary responsibility for the supervision of these 
accounts lies with the executive officers of FTIS and the IARs. FTIS and its IARs will strive to 
conduct a telephone or in person review of clients account with client on at least an annual 
basis. 

FTIS conducts account reviews on an other than periodic basis upon the occurrence of a 
triggering event, such as a change in client investment objectives and/or financial situation, 
market corrections, cash flows into and out of an account, and client request. 

Written brokerage statements are generated no less than quarterly and are sent directly from 
the qualified custodian. These reports list the account positions, activity in the account over 
the covered period, and other related information. Clients are also sent confirmations 
following each brokerage account transaction unless confirmations have been waived. 

FTIS may also determine to provide account statements and other reporting to clients on a 
periodic basis. Clients are urged to carefully review all custodial account statements and 
compare them to any statements and reports provided by FTIS. FTIS statements and reports 
may vary from custodial statements based on accounting procedures, reporting dates, or 
valuation methodologies of certain securities. 

Item 14 Client Referrals and Other Compensation 

FTIS has agreements with individuals and organizations, some of whom may be affiliated or 
unaffiliated with FTIS for the referral of clients to us. All such agreements will be in writing and 
comply with the applicable state and federal regulations. If a client is introduced to FTIS by a 
solicitor, FTIS will pay that solicitor a fee in accordance with the applicable federal and state 
securities law requirements. While the specific terms of each agreement may differ, generally, 
the compensation will be based upon FTIS’s engagement of new clients and the retention of 
those clients and would be calculated using a varying percentage of the fees paid to FTIS by 
such clients until the account is closed by written authorization from the client. Any such fee 
shall be paid solely from FTIS’s fees, and shall not result in any additional charge to the client. 

Item 15 Custody 

All clients must utilize a qualified custodian as detailed in Item 12. Clients are required to engage 
the custodian to retain their funds and securities and direct FTIS to utilize the custodian for the 
client’s securities transactions. FTIS’s agreement with clients and/or the clients’ separate 
agreements with the broker/dealer-custodian may authorize FTIS through such broker/dealer- 
custodian to debit the clients’ accounts for the amount of FTIS’s fee and to directly remit that 
fee to FTIS in accordance with applicable custody rules. 

The broker/dealer-custodian sends a statement to the client, at least quarterly, indicating all 
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amounts disbursed from the account including the amount of management fees paid directly to 
FTIS. FTIS encourages clients to review the official statements provided by the broker/dealer- 
custodian, and to compare such statements with any reports or other statements received from 
FTIS. For more information about custodians and brokerage practices, see “Item 12 - Brokerage 
Practices.” 

In its capacity as the managing member of the Funds referenced in Item 4 above, FTIS is 
deemed to have custody of assets managed on a discretionary basis in those entities. In order 
to abide by the Custody Rule, these funds are audited annually by an independent public 
accountant and the audited financial statements are delivered to each investor within 120 days 
of the fund’s fiscal year end. In addition, the third-party administrator for these Funds distributes 
statements at least quarterly to each of the funds’ investors. 

Item 16 Investment Discretion 

For discretionary clients, FTIS requires that it be provided with written authority to determine 
the securities and amount of securities to be purchased in client accounts as part of the advisory 
agreement. The executed advisory agreement grants limited power of attorney to FTIS. Any 
limitations on this discretionary authority shall be included in this written authority statement. 
Clients may change/amend these limitations as required. Such amendments shall be submitted 
in writing. 

FTIS’s authority to purchase or sell securities for a discretionary account may be limited in 
accordance with any Advisory Agreement entered between FTIS and a client. Such limitations 
may by their very nature adversely impact the risk-reward level of a portfolio in order to gain a tax 
advantage or for the achievement of some other personal objective. It is the policy of FTIS to 
honor such limitations absent extraordinary circumstances. The inclusion of such assets in a 
managed account may cause the client to incur management fees for a portion of their portfolio 
which is, in effect, not subject to the portfolio manager's discretion. The decision by a client to 
retain certain assets may have an adverse impact on the amount of risk assumed by the client 
and may hinder FTIS’s ability to manage the portfolio according to the stated objectives of the 
client. 

Clients may impose limits in writing to FTIS regarding any amounts or concentration limits of 
the securities to be bought or sold for their account. These limitations must be included in the 
written authority provided by the client to FTIS. 

Item 17 Voting Client Securities 

FTIS votes proxies on behalf of its clients who have provided FTIS with written authorization to 
do so. Clients may, however, choose to retain proxy voting responsibility and will receive proxies 
from their custodian. 

FTIS has adopted proxy voting policies, procedures, and guidelines designed to vote proxies 
efficiently and in the best interest of its clients. FTIS seeks to identify any material conflicts of 
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interest and to ensure that any such conflicts do not interfere with voting in clients’ best interests. 
FTIS generally votes along with management but in certain instances, FTIS may choose to vote 
contrary to management. FTIS has retained a third-party service provider, Institutional 
Shareholder Services to assist with the voting and record-keeping of clients’ proxy ballots. 
Clients may obtain a copy of FTIS’s proxy voting policies and information about how FTIS voted 
a client’s proxies by contacting us at (239) 219-0550. 

Item 18 Financial Information 

As an advisory firm that maintains discretionary authority for client accounts, we are required to 
disclose any financial condition that is reasonable likely to impair our ability to meet our 
contractual obligations. 

FTIS does not require or solicit the prepayment of fees in excess of $1,200 per client more than 
six months in advance of services rendered. 

FTIS is unaware of any financial condition that is reasonably likely to impair its ability to meet 
its contractual commitments relating to its discretionary authority over certain client accounts. 

FTIS has not been the subject of a bankruptcy petition at any time during the past ten years. 
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Item 1. Introduction. First Trust Investment Solutions L.P. (“FTIS”) is registered with the United States Securities and Exchange Commission (“SEC”) as an investment 
adviser. FTIS is the successor to Gyroscope Capital Management, LLC.  Brokerage and investment advisory services and fees differ and it is important for you to understand
the differences. Free and simple tools are available to research firms and financial professionals at Investor.gov/CRS, which also provides educational materials about broker-
dealers, investment advisers, and investing.

Item 2: What investment services and advice can you provide to me?
The principal service we offer is investment management services. In providing investment management services we also provide financial planning. We do not provide 
financial planning as a standalone service. We provide investment management services directly to clients, through sub-advisory relationships with other advisers or 
broker-dealers or through wrap fee programs sponsored by other advisers and through investment models. The investment models we offer are determined by the 
investment objectives, goals, risk parameters, financial and other information you have provided to us, as well as your specific direction or portfolios selected by you or 
your adviser or broker-dealer. Depending on client investment requirements or investment strategy, FTIS may engage one or more affiliated or unaffiliated third-party 
sub-advisers (“Sub-Advisers”) to manage portions of client assets if deemed in the best interest of a client, subject to the client’s investment objectives and risk 
tolerance. We monitor the holdings and performance of your account on an ongoing basis and provide you with periodic reports regarding the performance and 
holdings of your account. We provide investment management services on a discretionary basis pursuant to authority granted to us in your client agreement.  Pursuant 
to this discretionary authority we are authorized to determine which securities are bought and sold, the total amount to be bought and sold, and the costs at which 
transactions will be affected. We do not limit the provision of investment management services or financial planning services to proprietary products. In addition, we
generally do not limit the types of investments we utilize for clients, but consistently utilize individual equity securities, exchange traded funds, and options. Account 
minimums are based on the strategy being selected. FTIS reserves the right to accept or decline a potential client for any reason in our sole discretion.

For additional information, please refer to our Form ADV Part 2A Brochure, especially Item 4 Advisory Business, Item 5 Fees and Compensation, and Item 7 Types of 
Clients.

Questions to Ask Us:

Item 3 (part 1): What fees will I pay?
FTIS has both direct clients and manages clients on sponsored platforms as a sub-advisor or separate account manager. We charge an asset-based fee for our 
investment management services. For direct clients billing occurs on a quarterly basis in advance. For clients on sponsored platforms or where we serve as sub-
advisor billing occurs on the schedule determined by the sponsor of the platform or the adviser/broker-dealer that has hired FTIS as sub-advisor. In light of these
fee structures, we may have an incentive to encourage clients to increase the assets in his or her account. For an asset-based fee, the more assets that are in a client’s 
advisory account, the more a client will pay in fees. Financial planning services are included with the management fee charged on client accounts.

In addition to our fees, you will be responsible for other fees and expenses, such as, transaction charges and fees/expenses charged by any custodian of your account, 
mutual fund, exchange traded fund, separate account manager, and any taxes or fees required by federal or state law. If you utilize our services through a wrap program
sponsored by another adviser, transaction fees are generally included in the wrap program fee, except you will pay commissions and transaction fees for any transactions 
executed away from the wrap program broker-dealer.

You will pay fees and costs whether you make or lose money on your investments. Fees and costs will reduce any amount of money you make on your investments
over time. Please make sure you understand what fees and costs you are paying. For additional information, see Item 5 Fees and Compensation and Item 12 Brokerage 
Practices of our Form ADV Part 2A Brochure.

What is your relevant experience, including your licenses, education and other qualifications? What do these qualifications mean?

Given my financial situation, should I choose Investment Advisory Services? Why or why not?
How will you choose the investments that you recommend to me?



Question to Ask Us:

Item 3 (part 2): What are your legal obligations to me when acting as my investment adviser? How else does your firm make money and what conflicts of 
interest do you have?
When we act as your investment adviser, we have to act in your best interest and not put our interest ahead of yours. At the same time, the way we make money creates
conflicts with your interests. You should understand and ask us about these conflicts because they can affect the investment advice we provide to you. Here are some 
examples to help you understand what this means:

Affiliates: FTIS is affiliated through common ownership with First Trust Advisors L.P. (“FTA”), an SEC registered investment advisor and First Trust Portfolios L.P. (“FTP”), a broker-
dealer registered with the SEC and a member of FINRA.    FTA and FTP each have a solicitation agreement with FTIS to recommend the advisory services of FTIS, which creates a
conflict of interest since FTA, FTP, and FTIS financially benefits from the relationship.  In addition, FTIS is affiliated with First Trust Direct Indexing L.P. (“FTDI”), which 
FTIS’ Chief Executive Officer is also the Chief Executive Officer of FTDI.

Private Funds: We provide advisory services to, and certain firm personnel have a financial interest in, private funds managed by FTIS. This creates a conflict of interest
since FTIS and its affiliates, including FTP, have an incentive to recommend these investments to clients that financially benefit our firm and its affiliates.

For additional information, please refer to our Form ADV Part 2A Brochure, specifically Item 5 Fees and Compensation and Item 10 Other Financial Industry Activities 
and Affiliations.

Question to Ask Us:

Item 3 (part 3): How do your financial professionals make money?
Our financial professionals are paid pursuant to a combination of salary and a profit-sharing structure. The profit-sharing structure is based on a percentage of FTIS’s 
revenue will increase adding to the profit-sharing component. Since the firm charges an asset-based advisory services fee, the more assets you have in your account the 
more you will pay in fees and, therefore, the firm and our financial professionals have an incentive to encourage you to increase the assets in your account. FTIS’ Chief 
Investment Officer is dually registered and has advisory clients at CWA Asset Management, LLC, a registered investment advisor for which he receives compensation.  
For additional information regarding our financial professionals’ activities please refer to our Form ADV Part 2A Brochure, specifically Item 10 Other Financial Industry
Activities and Affiliations.

Item 4: Do you or your financial professionals have a legal or disciplinary history?
No. You can visit Investor.gov/CRS for a free and simple search tool to research our firm and our financial professionals.

Questions to Ask Us:

Item 5: Additional Information
For additional information about our investment advisory services and to request a copy of our Form CRS or ADV Part 2A Brochure, please visit our website or contact us at
239-219-0550.  If you have a problem with your account or financial professional, contact us in writing at 9130 Galleria Court, Suite 202, Naples FL 34109.

Questions to Ask Us:

Help me to understand how these fees and costs might affect my investments. If I give you $10,000 to invest, how much will go to fees and costs, and how 
much will be invested for me?

How might your conflicts of interest affect me, and how will you address them?

As a financial professional, do you have any disciplinary history? For what type of conduct?

Who is my primary contact person? Is he or she a representative of an investment adviser or a broker-dealer? Who can I talk to if I have concerns about how a 
person is treating me?
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